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WHY U.S. SINGLE FAMILY RENTAL HOMES
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B—REFEHEER~EH
Single-family residential leasing asset class
AR SWVFFET

Annual change in rented & owned households

B-REFEgisE8tHLEHKE

SFR construction at its lowest

B—RETEHECHLEHRE

SFR sales are at a historical low

EEHEIGFRIBER I BT

Residential mortgage rates are at a record low
HBREREULIRABEIRFERS

Consumer obstacles to obtaining a mortgage

EEPAEER— N ABNRBESE

U.S. Personal savings rate —as a percentage of personal income
NG R ERI 10K ER it

Top 10 states with concentration of small investors
FRE—REFEFEFRETHESM

Distressed SFR inventory remains at historically high levels
EMBHFRRETE™ (AHR ) FrEGZERS

AHR’s unique asset acquisition strategy

AMERICAN HOUSING REIT

Website: www.americanhousingreit.com
Heng Fai Enterprises: www.hengfaienterprises.com
Chan Heng Fai Personal Website: www.fai185.com
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WEEES—RKEETHEEZFK
MEETING THE NEED FOR

U.S. SINGLE FAMILY

RENTAL HOMES

AU BRE B R

HOW WE FIND INVESTMENTS

S REN

AHR investment criteria
REE—REFEESHIE
Today’s SFR eco-system
ENBHF IR REIERZ M2
AHR deal flow

RN

AHR INVESTMENT MERITS

EMEr-REERERAEME—EEESHEEETENNSE

AHR's investment merits compared to other SFR funds

5dzilUN

Management team

S BEEEERIEARY RSN Al 2]
" STRONG CORPORATE SPONSORSHIP BY HFE

,,,,,,,,,,,,,,

EMBEFIRBERR(AHR)WREE A “B-R7

Single-family residential leasing asset class

SEN R
COMPARABLE PERFORMANCE

RERFHNBHREGEES "

Top competitive residential reits*
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SINGLE-FAMILY RESIDENTIAL LEASING ASSET CLASS

140000008 —HKEFEHE
EAXASEFEEENBIT101ME

8955400, 000
14 million SFR base with 400,000
under management of >10 units

TR HHE AN R IT &

No repair and maintenance costs or
substantial down-payment

%—%F‘ EEHEES

TR E N IRE=T R RS Rk = 2
\ _— = \ Q:EF'
Credit Restrictions— Inability to obtain %-J e %EEE:EEIIJ:-:&H‘E
financing through mortgaging “Single_Fam”y Rental” ( FEE. SBE. FARMY )
Asset Class Sustained demand for single-family

homes (yard, neighbourhood, privacy)

%ﬂi’,r‘{M“'FE%ﬁH Aok BT
=NEFZELE, GERE

Suitable investment cl|mate with
real estate value on the downtrend
while rental demand rises

2008-2011RERMEt, BISLRD>
Home ownership no long attractive after
2008 to 2011 sub-prime crisis

HP S\ FFET)

ANNUAL CHANGE IN RENTED & OWNED HOUSEHOLDS

TP FP#SER
Thousands of Homeownership
households rate(%)
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WHY AM E RI CAN H 0 U SI N G RE I T FRBRIR/Source: Mortgage Bankers Association;Census Bureau

mm Change in owned Households {¥F3Ezh
mm Change in rented Households FfAFZEx)
— Homeownership Rate (right) F# 56X (4)
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SFR CONSTRUCTION AT ITS LOWEST
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SFR SALES ARE AT A HISTORICAL LOW
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BFEEREHEHESE Annual Home Sales
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FEZIBRIBLLERLI P EHE

RESIDENTIAL MORTGAGE RATES ARE AT A RECORD LOW

10%

z: Al\ K//A\\ /\AW P
BV IR YA AT
6% \;J ’ Wﬁ/ WI\/\ NN MWA

; AR
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&ERIskiE/Source: Freddie Mac — 30-Year Fixed—Rate Mortgage Rate =~ —— 15-Year Fixed—Rate Mortgage Rate

HEEREIRIBIIERIRIES

CONSUMER OBSTACLES TO OBTAINING A MORTGAGE

%ﬁ)ﬂgiszlg/jl'senure Q4 2013 KA /Income

f&E%S/Obstacles
il == <$25k | $25-50k [$50-100k| >$100k
Renters % | Owners % % % % %
18 43 34 20 14

ERTFD I REFFEFRIOEMIER 46

Insufficient credit score or credit history

ELEINEN

Affording the down payment or closing costs 4 27 4 38 28 20
WO e i St 25 14 35 20 10 6

Insufficient income for monthly payments

NERSE=

Too much existing debt 20 15 16 21 15 13
RBERENTE

Lack of job security or stability 19 16 23 18 15 13
E e . 9 12 10 12 10 13
The process is too complicated

Hith

S 9 9 8 7 9 11
* 8 12 6 12 28 39

None/no obstacles

&RIskiE/Source: Fannie Mae National Housing Survey,2013 Q4
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U.S. PERSONAL SAVINGS RATE -AS A PERCENTAGE OF PERSONAL INCOME TOP 10 STATES WITH CONCENTRATION OF SMALL INVESTORS
18%
16% REEFEB(LUMKEI) Investor Type By State
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8% V i 75.000 - I
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MAERIE fEmiEd  HTRX KEFL TR FEzE  TRAERER DERe EIR RRIEF
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HlskiE/Source: National Multifamily Council;Keefe Bruyette&woods

2-4 [&8/Units 5-10 [&)/Units 11-25 [&)/Units | 26—100 [&)/Units 100+ [&)/Units

MR 173.220 15.893 3.397 966 86
Rt 165.680 17.311 3.799 879 81
et 110.740 9.056 1.815 456 108
%ﬁ?;ﬂaﬂ 75.423 7.237 1.735 633 119
b 60.452 4.812 1.099 307 56
Bz 55.713 5.132 1.063 241 50
Ui 50.771 3.469 598 170 46
Eisezess 48.438 3.926 907 251 41
N 43.685 4.886 1.189 393 109
RENEER 44.722 3.633 899 246 72

lllinois

ZHIkiR/Source: RentRange
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DISTRESSED SFR INVENTORY REMAINS AT HISTORICALLY HIGH LEVELS

FRE—XREFELHRHESZESLL Distressed SFR sales as a % of total sales
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BRI BEERT (AHR ) FEUIEERES

AHR'S UNIQUE ASSET ACQUISITION STRATEGY

G125

Business
model

W Y
Acquisition
criteria

AEEHE

Overheads

BERHE

Ownership &
Exit Strategy

EM
Pricing

AHR EMBEHF R RS
AHR

ZsCiiEk, 1-50 tMEERE
Cherry pick between 1and 50 homes

EES

ST

oM RIES, BoEH

Leased

Renovated

Some homes come with guarantee,
while the majority are brand new

RIXIBS

T SERIFHTIFAS

k& “BREFT

Low risk

Properties assessed before purchase
Avoid "white elephant" assets

TRk

rEEm >

In—market partners
Streamlined processes

TWZAZBZ

BNMECHER

Acquire only A and B grade homes

Each home will go through an on—site valuation

80,000 = 150,000 =7t
ZERRAEYIXEET

US$80,000 to US$150,000

Less risk of unseen, vacant properties

INTRODUCTION TO AMERICAN HOUSING REIT

Hith
Other Competitors

RAVEMSE, 100 = 300 LA LS
Wholesale purchase of 100 to 300homes

RIBEE, BEAIEEF
Large proportion of homes are in need
of renovation

=B

Hiz

FERA

High vacancy rates
High maintenance costs
Large carrying costs

AERT

FEES

Large number of staff
Complicated processes

WZAZCLHK

KEBD REZLHEER

Acquire anything between A to C grades
Many sites are not inspected

50,000 £ 150,000 =7t
BEERAEARRFEXK
US$50,000 to US$150,000

Risk of large batches of properties
needing urgent repairs or left vacant

10
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HOW WE FIND INVESTMENTS

SUSER N
TR EN
AHR INVESTMENT CRITERIA

RS MEEPNETIF AHR selects markets based on various factors including:

& S AOBEEMEKIRE

¢ M LE—FEESHNRFEE

& GERERIWVAKHSEBRAIKESIAS

& MBI IR B EFE R REIA M A R AR

¢ FERREREEGKBRIFAUFSNTE (ENEHA-REEEDS ) Nets

¢ IMBEHFRBERNERPIRETT, SEIS=X B85, R=2 (RETIR, A1, E %R e 1811

Local population movement and growth rates

Degree of competition from competing SFR funds in the market

Presence of strong in-market partners, or prospective partners or talent

Network and knowledge of AHR senior staff

Well-qualified residents seek housing in markets that have strong long-term employment prospects (AHR markets)
Mid-term investment markets that AHR has focused on include Atlanta GA, Charlotte SC, Orlando FL, Houston TX,
Dallas TX, San Antonio TX, Tampa FL

L R I R K 2K 4

LiEXMEIE Risk Management Focus

/

TRIEREAS S SRR IR
BERITNED (EFER

MEHWEERET | gwarstmeaayl | EROBRREE) Wl \ \
WA Use of proprietary ERMEFHEE T RER= R = (LRFER
On-site assessment of analysis by in-house Quality properties =

Acquire properties for long-term
income appreciation potential
acquisition including expected minimal
maintenance per home age or
seller's warranty; home price
appreciation is secondary

every property before home acquisition experts quality tenants

INTRODUCTION TO AMERICAN HOUSING REIT 12
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TODAY'S SFR ECO-SYSTEM

{FE2RNAS, Location & Neighbourhood
B—REREEEE .
Developers, s
" IR G
‘ At R R GBI/ N
AHR Approved Location
& Neighbourhood

BT Z Mg R L2 %78
N ERFTHIHI A

AHR Acquires Tenanted,
Renovated Properties From

Several Sources

BRI Y (IZAEK)

Pre-Foreclosure
(Solicited)

EMEHFTTIRE

[ SCith | 36EESR5R

=L B Bl / o2 (TR A S (EFEFR AR
| = '_‘Q QZ;E\\I‘ \| |7 HN — .... HHTE i KIJ‘ }:_1_ AN =
mﬁzﬁd;ﬁvﬁj ii;ﬁ\%;@;ii’t]fé e’ A Feraskee R AHR Standard
S e “On the Ground” Lease
Renovated Properties oe” BE ([ERSE ) Re-sellers AHR Buys Leased
P » R te/Fli
. Auction (“Courthouse Steps”) (piggv:mej t,\AEm&popS’)
.....
O ge®
e e
® [

Fannie Mae BFIZE
B E R i e

Fannie Mae, the Federal National
Mortgage Association

N ; -
SR ERREHOZ A /PN
Brokers Retained by Owners, Location & Neighbourhood

Flippers, or Banks

! RSl
------------------------------------------------------------------------ ' HhERAEF

AHR Approved Tenants

w17, HttE=

Banks, Other Funds

13 PRI EET INTRODUCTION TO AMERICAN HOUSING REIT 14



¥MARTE Inspection Criteria

» BUTARIETHER
il
Bk E(PM)

» BBR

# On-site Inspection by
Consultant

# IRE
BEFR
ETP R
e X LK
PSR EZ R

> BFTAE

# Report
House rating
Street rating
Area rating
Initial Rejection List
- = Relist promising houses

ocal Partner (PM)
taff

SRS ZIME

AHR DEAL FLOW

FER Negotiations

#REI= Prospect Identification

* REAEE PEFE=T

- 7
. RS . %L+E&W

=F3 . fﬂrtl\ﬁ;_l_ FERAL S BREE
Contract = Due Diligence Complete Assign to 3rd Party

S| B HE IR R n/mEHE HiER = Leases TrEreeEian ﬁ]r%p:gi “ﬁi?i?er&
WK A = B, B = Rental history Manager
AHR Acquisitions HE = Tenant profiles

Department BRI
HEFX
SRS, HEZH
Spreadsheet ROl Model
Home Price, Renovation Costs

- Rent
Eg > .ﬁ — Taxes
24 Maintenance
23 _E Lease-up, Other Expenses

FEZENE
RITNEEEAR
NER [ B L&D

Developers
Asset Managers at Banks

House
Flippers/Renovators

Lists from Agents on-site
Consultants, Employees,
Re-sellers, Wholesalers,
Brokers

15 ENBEIFREEE INTRODUCTION TO AMERICAN HOUSING REIT 16
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EMBE R EEREERE—EEES
TEIZHEIS:

AHR'S INVESTMENT MERITS COMPARED TO OTHER SFR FUNDS:

BRI ERBRATAITERERRIITES

HFE MANAGING CHAIRMAN & EXECUTIVE DIRECTOR

PRIERE 54 chan Heng Fai

« BREWR. BREIZE, RINEET 2B 35 RABTIHAT,.

=B 40 ZFEEENESEERN .

« [BEEEMEL : www.hengfaienterprises.com

= DARES - www.fai185.com

» LIRS EREFRIBLINERS) :

= An experienced entrepreneur who has successfully restructured over 35 com—
panies in different industries and countries

* Qutstanding experience in managing funds, with an impressive track record
spanning over 40 years, including 10 on Wall Street

= HFE Website: www.hengfaienterprises.com

= Personal Website: www.fai185.com

= Companies he has successfully restructured include:

@

Heng Fai Enterprises Limited
EEEISRERAS]

RIS AR/ NELRIA 5

Unique “cherry-picking” strategy of smaller transactions sourced locally

STREHARRIRER, BUBERIAER=
ETEARRRAREY A MRS

Smaller and more efficient team with relationships with in-market, tenured firms =
establish local presence with their systems and people

DIRECTOR - AHR

WXHEFE; EdEEEi=RT I

Y HETIB

B/t.l:\gf‘li %4 Chan Tong Wan (Tony)

» RRESEE, IAEREIERERABEESSEE. BRAET 2000 & 1 BIMAREH
HEIERTES, 2002 F 9 BEERITES, #TF 2003 £ 8 BHREEANEZTREE,
HERAEE R EERAN EH TERMARDNEE IR EE .

= [RAEAEBBIE 156 FRERTHEXIELER., AREBEERRRITADREILMNBEE
ERIFFROARNLE, SE—REE NASD HEIESTIEEIESEEBA, HEEMS
RERAERATBERITES.

» PRSIV F B3RS (University of British Columbia), EMR (52 ) F+%4],
FEem.

Ability to buy and hold; sales opportunities in Asia through HFE

M FREARMLANHEERETE (AREHEHE ) /9
BAORF, BNNEKBATDEMNEREREAT T
K. BFETR AR, LIREMNBEFRIBEEHE

= Mr. Chan Tong Wan, is the Managing Director of Heng Fai Enterprises Limited. Mr. Tony Chan joined the Company as a Non—
For prospective assets but that do not perform as expected (e.g., unrented), our Executive Director in January 2000, re-designated as an Executive Director in September 2002 and was appointed as Managing

. . Director in August 2003. As the Managing Director of the Company, Mr. Tony Chan oversees the Group’ s principal strategic invest—
parent company, Inter-American Development may acquire, renovate, rent and ments activities in both publicly—listed and private companies.

% sell for AHR = Mr. Chan has over 15 years of experience in investment banking—related vocations and specialised in Asian equity financial products
& = mﬁ for two international investment banking firms, originating and dealing in listed and over—the—counter structured products. He has also
acted as a securities’ principal in a U.S. NASD-licensed brokerage house. Mr. Tony Chan was also an Executive Director of SGX—
listed SingHaiyi Group Ltd.

AH R I NVES I M E N I M ERI I S = Mr. Chan graduated from the University of British Columbia with a Bachelor of Commerce degree (honours) with a Finance speciali—

sation.

INTRODUCTION TO AMERICAN HOUSING REIT 18
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CHIEF EXECUTIVE OFFICER
IAGROUP

N A s

Jeffrey Busch

« MEE . BitseE, NERERRR 85% HEETF AT Inter—American Group Holdings Inc. (1A &£H ) B9{TESH, %
F A EREEENRE B AGESEER BT EN. (FATTAR. REARIRES, HHEERRBE "1+
FRMFTRYE, HFEEERFRNEHRSNER, MESHEMEEELSES, BEEEFEERET ARSI KERER
T HAERRKESEAE. EEEREHEELE, HtEEUETRETRAAESERELVEFNEEMERY 30 12
57T, EAEEIRESE, i EEEFRTMEIZEETNSELBMFE, EAREE. Al BERSERE.
M EERIESHNEIFENAIET —RItR LAt S eIV AEHEKR AR (NGO), EREERINEIE 2.5 {23
RSB TZ2MEEESS, NTRERFEHMEIYZIST=REN, SERNTHERLANES . BEEEMENE
BRMEEIEMEN T 37 RERKMFIRSER, 21T 14,000 SEEENETFFAAR . EEREMNT SRS
#9600 SR RTH 15 RDBLAHNEIE. ESDTENMRERESRSEADEMRKFERIREFHE TEXSM.

B 2003 FLLk, ZXRHKE “BIURMEL” 28, SEUENSE “ENLeNBEESS” AL RMMmRR ‘=
EAHIRS W (Americaninstitute for Public Service) #9 “ Z83E#32” , (B ERXA# # ThomasJefferson
1743-1826 EEE=TLF (EEMIEE ) HREA ).

m LWV FRAXRZEHRERAZR (New York University Stern School of Business), #FEHLIKFNHLETR
T2, RIRBEKRE (Emory University) k@ EZETE0,

=H

Mr. Jeffrey Busch, is the Chief Executive Officer of the Group's 85%—owned U.S. subsidiary, Inter—American
Group Holdings Inc. ("IA Group"), and oversees all of IA Group's REIT management and real estate activities
in the United States. Mr. Busch has more than two decades of real estate experience as a developer, man—
ager and investor, and has held senior positions representing the U.S. government — he was appointed by
two U.S. Presidents to serve in senior administration capacities, including Assistant Secretary of the U.S.
Housing and Urban Development ("HUD") agency, and as U.S. Ambassador to the United Nations in Geneva,
Switzerland. At HUD, Mr. Busch oversaw an annual budget of over US$3 billion used to develop housing and
commercial real estate.

As a principal investor, Mr. Busch has developed properties valued at hundreds of millions of U.S. dollars in
various real estate asset classes, including large—scale residential, commercial, hospitality, and retail proj—
ects. Mr. Busch has utilized superior entrepreneurial skills to create one of the most successful social entre—
preneurship non—governmental organizations (NGOs) worldwide raising more than US$250 million to estab—
lish Safe Blood which ensured that all blood used in transfusions are tested which saved millions of lives each
year. Mr. Busch managed 37 new National Blood services establishments in Africa and trained more than
14,000 physicians and medical technicians while rendering direct supervision to more than 600 employees
and 15 different offices worldwide.Mr. Busch provided significant contributions in bringing China's blood ser—
vice to the international standards.

Mr. Busch has received annual nomination for the Nobel Peace Prize since 2003 and also obtained the
American Institute for Public Service, the Jefferson Award, which recognized the foundation and management
of Safe Blood for Africa Foundation.

= Mr. Busch is a graduate of the New York University Stern School of Business, holds a Master of Public
Administration from New York University, and also a Doctor of Jurist Prudence from Emory University.

SIERIRA

MANAGEMENT TEAM

21 ENBHFEREET

ERIC ILLOWSKY

BESERE-CHIEF OPERATING OFFICER - IA GROUP

Eric lllowsky 54, 79 |A Group BfEEiza M. 5 Busch SEETFEEHLROIMIKEE IA Group. AHR & GMR
ZBHEEIE, HFIEF IA Group Bl A=l ERERENIER.

lllowsky SeEFAATEWME W SFFA RN S EREE 25 F£216. EEARBIRSZEREERZ [ |[5E]
Wik Z, llowsky FeEBRINFRESBLEREAE. Cox Communications « USA Networks K Hollywood Media
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Mr. Eric lllowsky,is the Chief Operating Officer of IA Group. Together with Mr. Busch, he established, and
oversees |IA Group's, AHR's and GMR's daily operations in the United States, and plays a critical role in
growing |A Group's business interests.

Mr. lllowsky has over 25 years of asset acquisition, business development, and start—up experience at large
corporations. Working on both the "buy"and "sell" sides of large commercial transactions and joint ventures,
Mr. lllowsky has built successful business units at The Walt Disney Company, Cox Communications, USA
Networks and Hollywood Media Corp. Mr. lllowsky has many years of experience in the real estate market
as a principal investor, having sourced and evaluated residential and commercial assets focusing on risk
analysis and financial partnerships.

Prior to his appointment at IA Group, Mr. Illowsky was Chief Operating Officer at LitGreen MK2 Inc., a
cutting—edge LED technology company serving municipalities. Mr. lllowsky holds business degrees from
the University of Pennsylvania's Wharton School and UCLA.
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Mr.Norman Reese, is the vice President(Acquisitions) of American Housing REIT Inc.Has vast experience in
real estate and investment fields dating back to 1988.

Mr.Reese has vast for the past 14 years Mr. Reese has been a full time participant in the Single Family Resi—
dence ( “SFR” ) investment arena, having been a principal on hundreds of successful real estate
transactions of all sizes; he has managed transactions ranging from a single home to large packages consist—
ing of 300+ homes.

Long—term relationship—building within the industry among banks, title agents, brokers, attorneys and
accounting firms, and among clients, are the cornerstones of Mr. Reese’ s abilities to discover marketplace
opportunities and trends.
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= Mr. Don McClure, is the Chief Financial Officer of IA Group, and is responsible for IA Group's financial
planning and risk-management in the United States.

= Mr. McClure is a real estate business professional, leader, trainer, advisor and entrepreneur. His work
experience covers many functional areas of finance and accounting, including policy and procedure
development, compliance, internal controls, and acquisition due diligence. His core real estate business
experience covers residential, office, retail, medical office and industrial asset classes, as well as
ground-up development projects. Mr. McClure is also well-versed in housing and urban development, tax
credit, bond deals, condominium and home owner's association issues, and has extensive experience in
operational business development creating policy and procedures specific to REIT compliance to prevent
fraud and material errors.

= Prior to his appointment in IA Group, Mr. McClure served as the Accounting Manager of Washington Real
Estate Investment Trust (NYSE/WRE), the oldest REIT in the country, with an established track record of
consecutive dividend distributions. He also served as the Chief Financial Officer/Controller of Quantum
Real Estate Management, an organization of over 140 employees.

= Mr. McClure holds a Bachelor of Science in Finance from North Carolina A&T State University, and a
Masters of Business Administration from Keller School of Management. He is currently pursuing his doc—
torate in International Finance at Walden University.
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= Mr. Conn Flanigan, is the in—house Counsel of IA Group. He first joined the Heng Fai Enterprise in 2000,
serving as General Counsel and Secretary with several of its U.S. subsidiaries.

= Mr. Flanigan provides advisory services on all corporate and securities matters, including corporate
finance and structure, debt and equity offerings, and securities compliance. He also negotiates, drafts,
and oversees the companies' transactions.

= Prior to his appointment in HFE, Mr. Flanigan held senior positions and provided legal advice in corporate
finance, corporate acquisitions, securities law, contracts, intellectual property and employment law to
numerous companies in the U.S. such as MediaOne Group, Inc., US WEST, Inc., and Tele-
Communications, Inc.

= Mr. Flanigan received a B.A. in International Relations from the University of San Diego in 1990 and a
Juris Doctor Degree from the University of Denver Sturm College of Law in 1996.

INTRODUCTION TO AMERICAN HOUSING REIT 22



HTExE kARt A Ezh (e AL 25 EN

\

)

PR AR (AHR)EES  “B =
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Company Strategy

Secondary or dual listing in at least three
other major international exchanges

US Listed REIT*<E L EHEFEHE
American Housing REIT ( “AHR” )

US Listed REIT*%E LE#A~EHE
Global Medical REIT ( “GMR” )
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Other REITs and other high-return
property-related businesses

STRONG CORPORATE SPONSORSHIP BY HFE
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TOP COMPETITIVE RESIDENTIAL REITS*

Residential REITs Comparison FEEF=E£ LR

NO Name &R Time Frame RS/ ERIRE AT
AR Annual Dividend ($) Annual Dividend (%)
2011 £ 12 BENEE = -
2012 £ 12 BENEE = -
1 SilvenEayikea SR 2013 4 12 BENEE 0.040 0.25%
2014F78* 0.060 0.50%
2014 FFRER R 0.75%
2011 F£ 12 BENEE = -
2012 F 12 g - -
Altisource Residential Ak
2 Corporation (RESI) 2013 F 12 BENEE 0.350 1.16%
2014F78H* 0.930 4.54%
2014 FFREAKES 6.81%
2011 £ 12 BENERE - -
2012 %12 g — _
American Homes 4 Rent G2 1R e A
3 (AMH) 2013 F 12 BENEE 0.050 0.31%
2014 F78H* 0.100 0.83%
2014 FFREAKES 1.11%
2011 £ 12 BEN=E 0.62 4.43%
2012 £ 12 BEN=E 0.52 3.34%
4 Blackstone Group 2013 4 12 BENEE 1.18 3.75%
LP (BX)?
2014 78> 1.48 5.41%
2014 SFRHAES 6.96%
20114 12 BEMEE = =
2012 12 BENSE - -
American Residential AL
5 Properties (ARPI) 2012 &£ 12 BENEE - -
2014F78* - -
2014 FEFHpEs _
2011 F£ 12 BENEE = -
Starwood Waypoint Homes 20125 12 BENFE - -
6 (SWAY) 2012 £ 12 BENEE - -
2014F78* - -
2014 FEFHplEs =
Average yield of dividend paying REITs(Year 2011 — 2013) iz 2011 &% 2013 &
Average projected yield of dividend paying REITS (Year 2014) ¥z 2011 F£& 2013 &£
2011 & - 2013 & Year 2011 -2013
5 ﬁ !.k %mthg}; - ERREGES ¢ 1.27% - Average dividend yield: 1.27%
=J 2 3 4 2014 % (F) Year 2014 (Projected)

- RS - 2.89% - Average dividend yield: 2.89%
COMPARABLE PERFORMANCE SNBSS 6% - ALR Prjscion: 6%

* BREBRIR:www.morningstar.com, 2014578, BATFER, MEFEEFIREETES SAHREFEFIFZRHABILR
* Source: www.morningstar.com, July 2014, top residential REITs that compete in AHR asset classes per public information
A Consist of Blackstone Real Estate Portfolio Company,Invitation Homes

§ ' - = ] A B¥EBlackstonefI B =1 RHA S A F, Invitation Homes
i ‘JI INTRODUCTION TO AMERICAN HOUSING REIT 26
1oy = A
&

=~y Y




	001-3
	002-3

